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Secretary/Treasurer 
 
Stephanie Hill • Greater Las Vegas Assoc. of REALTORS® • MLS/Commercial/Global Exec. Director 
 

1.  Summarize special skills and qualifications you have acquired through your MLS industry 
involvement, including your volunteer work with CMLS and other organizations that bring value 
to the CMLS membership.  
I currently hold the CMLX3, RCE, CIPS and ePro Designations which has been of great benefit for not only overseeing 
GL VAR's MLS for 13 years but also serving as a Director on the CMLS Board for the past 3 years. I have served on the 
NAR Multiple Listing Issues and Policies Committee & Global Business and Alliances Committee. My industry 
knowledge includes over 20 years as a Realtor and Broker before beginning my journey in the MLS industry.  
 
I have had the privilege of serving the CMLS Membership as a Director on the Board for the past three years. During 
that time, I have served on numerous committees, assisted in the curriculum and launching of the CMLX Designations 
and was honored to host the 2016 CMLS Conference here in my hometown of Las Vegas.  
Being part of the inaugural class of CMLX3 not only helped hone my MLS Leadership skills, expanded my relationship 
building with staff and industry colleagues but overall built a more extensive skill set to better myself professionally 
as well as personally. 
 

2. What do you see as the most important issues, opportunities, and threats that CMLS must 
address to remain relevant to our members and their stakeholders while taking an insightful, 
forward-thinking approach to provide solutions that lead to a better marketplace? 
I believe that most threats & issues can be turned into not thought about opportunities.  
One of the major items facing the MLS and their stakeholders is Data Distribution/Syndication. With a 
myriad of services and products designed to assist the MLS and Brokers feed data to 3rd party portals, 
back office systems and franchise sights, CMLS needs to be in a position to assist our membership with 
understanding the differences in order to determine what makes the most sense for their stakeholders.  
I believe one of the best opportunities that CMLS as an organization has recently launched is the MLS 
Value Campaign. The MLS can currently co-brand exceptional marketing pieces that will show stakeholders 
and the consumer the real tangible value that the MLS brings to the real estate marketplace.  
CMLS is positioned to provide the membership of CMLS with an informative knowledge base on topics, 
disruptions in the industry, and opportunities to not only inform the industry leaders and their members 
but be solution based at the same time.  
Finally, my feeling is that CMLS provides an outstanding opportunity for all MLS Leaders to network with 
one another and build a community that thrives on relationships and information and knowledge sharing. 
 
 
 
 
 
 
 
 
 
 
 
 
 



 
3. What are your top three reason you decided to apply for consideration to serve as a CMLS Board 

Officer?  
The number one reason I opted to run for the CMLS Secretary/Treasurer position is that I have served 3 
years as a Director and want to continue in a leadership role to expand on the visions and goals that CMLS 
as an organization has begun. As a 3-year Director the most natural progression from that point is to 
continue to serve the membership in a larger capacity. The role of Secretary/Treasurer is to be a good 
steward of the membership's dues monies and to ensure financial stability to the organization.  
 
Over the past several years CMLS has made important and progressive inroads on various levels, from 
launching the Value of the MLS Campaign, an important partnership with the National Association of REAL 
TORS® that can benefit the entire CMLS Membership, more extensive additions to the MLS Best Practices 
as well as the CMLS Section Councils and the overall vision to be the voice of the MLS industry for MLS 
Leaders, Staff and their Volunteer Leaders.  
 
Finally, I wanted to continue to network with other industry leaders so their voices can play an integral role 
in the MLS industry discussions and initiatives that the CMLS Board reviews, and to assist the MLS industry 
now and into the future.  
 
Thank you for your consideration. 
 

Biography 
 

Stephanie is currently the MLS/Commercial/Global Executive Director for the Greater Las Vegas Association of Realtors® 

where she has served as executive director for more than 12 years. GLVAR is the seventh- largest association-owned MLS 

with a membership of over 13,000 agents, brokers and appraisers. Stephanie was a Realtor® member of GLVAR for over 20 

years where she was an office manager of a family-owned brokerage. 

  

Stephanie currently serves on the CMLS Board of Directors, and in the past, has served on NAR’s MLS Issues/Policy 

Committee, NAR Global Committee and NAR’s Association Executives Committee. Stephanie currently holds the following 

industry designations: NAR RCE, CMLX3, CIPS, and ePro, designations. Stephanie holds Communications and English degrees 

from Pepperdine University, and is a native of Las Vegas, Nevada. 
 
 


	Stephanie Hill • Greater Las Vegas Assoc. of REALTORS® • MLS/Commercial/Global Exec. Director
	2. What do you see as the most important issues, opportunities, and threats that CMLS must address to remain relevant to our members and their stakeholders while taking an insightful, forward-thinking approach to provide solutions that lead to a bette...

